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		Successfully selling real estate in winter
	

	
		
Make Sure It’s Ready for Warm Living




The spring selling season is traditionally where activity bursts at the seams in the housing market, but the shortfall in winter stock makes it a prime opportunity for you.




Getting ahead of the spring selling season, when property floods the market can be a good move as there are often still loads of buyers but not many properties. If you are selling this winter here are some ways to keep the sale price hot when the weather is cold?




Start by making your home more cozy, after all selling a home is all about appealing to people emotions – you want your prospective buyers to fall in love with your property. Make sure it is warm when people come to inspect it. Turn the heaters on, if you have a fire place make sure you have a fire buring (or turn it on if it’s gas) .




Add a warm touch to each of your rooms by placing a winter coloured throw rug over the back of a sofa, or put coloured doona covers at the end of the beds to help create a warm and welcoming feel. Another idea is to change your cushion covers to a colour more suited to winter, this can help change the whole feel of a room and make it more cozy for your buyers.




Keep Your Home Clean Clean Clean




Spending time making sure every part of your home is clean is important no matter what time of year that you sell, however with the added muck that comes in on dirty shoes and wet clothes in winter, it is even more important. Keep floors clean and make sure all dirty family gear is hidden away where people inspecting your property can’t see it. And of course clear away any leaves that have fallen off the trees – a tidy front garden helps set the right tone. Tree trimming and removal.
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Making the Most of the Great Outdoors




Don’t forget about the great outdoors. Spend time and give your garden a simple makeover by adding defining borders to your flower beds and adding a focal point. Timber borders are popular, or you can outline your beds with small shrubs or grasses. Add a few larger plants as focal points but keep them in proportion to the size of your garden. As a finishing touch add some flowering plants to your garden as it will make your home much more welcoming.




Show your buyers how they could use your home’s outdoor space all year round. How about adding a fire pit or heaters, or even a pizza oven to show how easy it is to entertain all year round. Add some warm winter throws over your outside chairs to help bring colour to the area and to make it more appealing. Buyers love more living options and the outside is an ideal extra space.




Brighten the Corners




Light will be just as important as heat when it comes to selling your home for more in winter. Maximise the daylighting in the home, and you’ll also be able to boast that your home’s energy bills are enticingly low. Natural light is an incredible attractive prospect for any house hunter, so having drapes and windows that let the sun shine in across an entire room is a great way to boost appeal. Keeping lights on at open for inspections is also important in winter.




Shuffling furniture and perhaps even widening windows can give you this effect, if you have the time and budget for it. Make sure it’s done right with the appropriate glazing or curtains though, lest you end up dealing with glare that can put buyers off.




Check Your Timing




By checking weekly auction results, and in particular the expected number of homes for sale on any given weekend, you can pick the right timing for a quick sale. Winter generally means less supply on the market, which means buyers have to compete more furiously to secure a home. Sell my home in Hopkinsville




By doing diligent research and putting your home up for auction on a weekend when there isn’t much activity, you could funnel a lot of buyers your way, who then have to push further and pay more to outdo the competition – leaving you with a handy bottom line.




If You’ve Got It, Flaunt It




When your home is ideal for winter living, especially cosy nights, make sure you show off these strengths. Host your open home during the evening, when people can experience the warmth and comfort of your property first-hand. During the day, it isn’t as practical to have heaters going and living areas set up for relaxation – buyers might even think you’re being wasteful with your power.




Cosy indoor areas, elegant drapes and ornate lighting fixtures can all become highly appealing visual elements of the home when your setting is a cold winter evening. People will be able to instantly imagine themselves relaxing at home, and perhaps be willing to part with a little extra to make sure they get your favour.




Don’t let scaremongering about winter selling put you off – people look for property at all times of year. Talk to your agent about how to make your property stand out from the crowd and make yourself a fantastic sale. Realtors best Lead Generation program. 
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		How to attract passionate family buyers when selling your home?
	

	
		
Families are often a very passionate buying group. In many instances they are looking for their ‘for-ever home’ and when they find THE one and fall in love with it, emotionally they can become very attached. They can visualize their children growing up there, they can see their kids playing with their friends in the garden, entertaining the neighbours and having family to stay. This passion is great if you’re the seller, as passionate buyers reach further into their pocket which is good news.




So how can you appeal to this buyer group? Are there features they look for when buying a home that you as a seller should look to incorporate or highlight in your home?




Chief value maker for buyers




To help answer this we spoke to Jarad Henry, Principal at LJ Hooker Glenelg who has had over 18 years’ experience attracting 100’s of buyers looking for a family home. He believes the chief value maker for buyers is liveability. How easy will it be live in the space. What is the floor plan like, is there flexibility to grow as the family grows?




Whilst the WOW factor of a newly renovated or refreshed kitchen and bathroom is always a winner, some families are keen to buy a property that gives them the option of being able to put their own stamp on it. However, to do this easily and economically, if your property has a good floor plan this can be very appealing to this group. Sell my house in Norristown




A second living area




Jarad also commented “there’s no real demand for a specific number of bedrooms – that’s really contingent on the size of the family, but there is demand for a second living space – somewhere separate from the general living area where you can keep the technology and devices”.




The size and the noise of teenagers can make for a chaotic and crowded home especially if they are all playing and chatting in the same room as the parents, so “having a second living room, or a separate area in an open plan room that can double as somewhere for the children to play X-Box, watch movies, read and hang out with their friends is a popular feature for this group of buyers.




With this in mind, if you’re trying to appeal to his audience and don’t currently have a separate space for the kids, can you convert a room, or possibly add a kids retreat to an existing space such as an office. You don’t need much, just a sofa and a TV but it can help family buyers visualize how they could use the space. To give them more flexibility for living.




Even better, if you have space in your backyard you could add a kids retreat that is separate from the house. This goes perfectly with the teenager’s desire for independence and can be appealing to family buyers who are looking into the future. Of course consult a professional before you do this as the last thing you want to do is overcapitalize on the build of the kid’s hangout only to find you don’t recoup the costs in the sale.




Living space is paramount in the modern home so make sure your marketing highlights any extra living space, even if it is a small sunroom.




Outdoor entertaining space and backyard




Most family buyers would love a property that has an appealing outside area and one that flows well from the indoors. This may be a deck, balcony or a garden. Each offers an extra space for the family and an ability to enjoy the great outdoors – a common must have feature for family buyers. So make the most of what you have. Add a table chairs with soft furnishings such as waterproof cushions, perhaps a seating area and BBQ and feature it prominently in your marketing.
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Interestingly, Jarad has also seen a movement toward healthy eating over recent years, so homes that that have established fruit trees in the backyard and space for an existing or future vegetable gardens are popular. These attributes can support hobbies for older owners and allow parents to educate their children on healthy lifestyle habits.









Sponsored by: Real Good Agents realtors quality lead appointment setting service. 
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